This presentation contains “forward-looking information” within the meaning of applicable securities laws. In some cases, forwardlooking information can be identified by the use of forward-looking terminology such as “plans”, “targets”, “expects”, “estimates”,
“intends”, “anticipates”, “believes”, or variations of such words and phrases or state that certain actions, events or results “may”,
“could”, “would”, “might”, “will” or “achieve”.
Forward-looking information is necessarily based on a number of assumptions and estimates that, while considered reasonable by
the Company as of the date such statements are made, are subject to known and unknown risks, uncertainties, assumptions and
other factors that may cause the actual results to be materially different from those expressed or implied by such forward-looking
information. With respect to other forward-looking information, these factors and assumptions include: potential volatility of
Subordinate Voting Share price; payment of dividends; financial reporting and other public company requirements; forward-looking
information; significant ownership by the Principal Shareholders; dilution; limited voting rights of the Subordinate Voting Shares;
quarterly operating results may fluctuate; securities analysts’ research or reports could impact price of Subordinate Voting Shares;
the restaurant industry; competition with other franchisors; quality control and health concerns; security breaches of confidential
guest information; public safety issues; damage to the Company’s reputation; availability and quality of raw materials; reliance on
suppliers; growth of the Company; franchisees; franchise fees and other revenue; franchisee relations; revenue reporting risks;
opening new restaurants; potential inability to consummate acquisitions; integration of acquisitions and brand expansion; retail
licensing opportunities; seasonality and weather; regulations governing alcoholic beverages; laws concerning employees;
dependence on key personnel; attracting and retaining quality employees; unionization activities may disrupt the Company
operations; reliance on information technology; intellectual property; lawsuits; regulation; and Company’s insurance may not provide
adequate levels of coverage. These factors and assumptions are not intended to represent a complete list of the factors and
assumptions that could affect the Company. These factors and assumptions, however, should be considered carefully.
Although the Company has attempted to identify important factors and assumptions that could cause actual results to differ
materially from those contained in forward-looking information, there may be other factors and assumptions that cause results not to
be as anticipated, estimated or intended. There can be no assurance that such information will prove to be accurate, as actual results
and future events could differ materially from those anticipated in such information. Accordingly, readers should not place undue
reliance on forward-looking information. The Company does not undertake to update any forward-looking information contained
herein, except as required by applicable securities laws.
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(1)

Source: Technomic - 2018 Commercial Food Service (Canada)
(1) System Sales are LTM as at December 30, 2018 with pro forma adjustments for The Keg transaction

3

4

5

6

7

8

9

10

11

12

13

14

15

16

17

18

• Under its Normal Course Issuer Bid (NCIB) and to enhance EPS, Recipe
has purchased 634,850 Recipe SVS shares at an aggregate cost of $16.2
million (full year 2018). Recipe can purchase up to another 1,266,482
shares before its existing NCIB expires in June 2019.
• In March 2018, Recipe increased its quarterly dividend 5% and based on
Recipe’s current share price, Recipe’s annual dividend yield is 1.69%⁽¹⁾.
Opportunities exist for Recipe to increase its future dividends, as a result
of strong Free Cash Flow.

• Recipe Management continue to opportunistically manage its portfolio of
corporate and franchise restaurants, closing underperforming locations
to strengthen its network of existing stores and maximizing profitability
by reducing future costs. Excluding new stores added through M&A,
total gross openings by year were as follows:
• 2016 – 42 openings
• 2017 – 56 openings
• 2018 – 61 openings
• With 85% of total restaurants operated by franchise and joint venture
partners, Recipe has a capital light operating model. Total 2019 capital
expenditures are estimated to be between $60-65 million, driven by new
store openings for The Keg and other select growth opportunities.
(1) Based on share price of $26.56 as at March 25, 2019.
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•

Iconic Brands that Canadians Love

•

Commitment to Driving Shareholder Value

•

Industry Consolidator with Successful
Synergy and Integration History

•

Leveraging Scale as Strategic Advantage

•

Strong Free Cash Flow

•

Strong Balance Sheet

•

Regional Expertise

•

Deep Operational Knowledge

As a leading foodservice company with iconic brands and an omnichannel focus, RECIPE is positioned for
continuous growth through acquisitions as well as organically, by elevating guest experiences through our 4 pillars
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Executive Chairman, Board of Directors
Bill Gregson was appointed Executive Chairman of the Board of Directors for Recipe Unlimited Corporation in May, 2018. Bill joined Recipe in 2013 as
Chief Executive Officer and Chairman of the board. During this time, the company grew from $1.2 billion to $3.4 billion in sales and went public as
profits turned from negative to positive. The company also embarked on an acquisition strategy and grew from five brands to 18.

CEO
Frank Hennessey is Chief Executive Officer of Recipe Unlimited Corporation and brings more than 30 years of restaurant, food manufacturing and
grocery retail experience to his role. Frank returns to Recipe where he held various executive leadership roles including Vice President of Purchasing
and President of Harvey’s restaurants. Following several years of organizational growth and change, Frank takes the Recipe helm at an exciting time
and will work with leadership to guide the company through the next levels of transformation, innovation and growth.

President and CEO, Keg Restaurants Limited, and Vice
Chairman, Board of Directors, Recipe Unlimited Corporation
David Aisenstat is President and CEO of Keg Restaurants Limited. Following a business merger with Recipe Unlimited Corporation in January 2018,
David assumed leadership of the Milestones, Bier Markt and Landing restaurant brands. He is also Vice Chairman of the Recipe Board of Directors.
David has spent most of his life in the restaurant business learning from his father Hy, a giant of the industry and owner of the famous Hy’s
Steakhouse chain of which David eventually became President in 1988. In 1997, David purchased The Keg Steakhouse + Bar chain, one of Canada’s
most renowned premium casual restaurant chains.

CFO
Ken is the Chief Financial Officer of Recipe Unlimited Corporation. Ken joined Recipe in 2013 with Bill Gregson after they led a financial turnaround at
The Brick. Reporting to the Recipe CEO, Ken is responsible for all finance related functions including corporate, board and public reporting, financial
controls, planning and budgeting, tax and regulatory compliance, treasury and insurance. From a shared service perspective, he also leads the
company's legal, human resource, information technology, real estate and franchising areas that support both corporate and franchise operations.
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Recipe Stock Price (TSX: RECP)

Recipe Stock Price Since IPO
Intraday High
$36.99

Price on March 25, 2019: $26.56
Annual dividend: $0.4484/share
Dividend yield: 1.69%

NCIB active June 2017:
1.25M shares at $22.85
purchased to date

5% increase
to dividend

5% increase
to dividend

April 2015 IPO
Open $23.00
Close $32.83

2015

2016

2017

2018

2019
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This presentation makes reference to certain non-IFRS measures. These measures are not recognized measures under International
Financial Reporting Standards (“IFRS”) and do not have a standardized meaning prescribed by IFRS. They are therefore unlikely to be
comparable to similar measures presented by other companies. Rather, these measures are provided as additional information to
complement IFRS measures by providing further understanding of the Company’s results of operations from management’s
perspective.
Accordingly, they should not be considered in isolation nor as a substitute for analysis of the Company’s financial information
reported under IFRS. The Company uses non-IFRS measures including “System Sales”, “EBITDA”, “Operating EBITDA”, “Operating
EBITDA Margin”, “Operating EBITDA Margin on System Sales”, “Pro Forma System Sales”, “Pro Forma Operating EBITDA”, “Pro Forma
Operating EBITDA Margin on System Sales”, “Adjusted Free Cash Flow”, and “Free Cash Flow” to provide investors with supplemental
measures of its operating performance and thus highlight trends in its core business that may not otherwise be apparent when
relying solely on IFRS financial measures. See “Description of Non-IFRS Measures”.
The Company also believes that securities analysts, investors and other interested parties frequently use non-IFRS measures in the
evaluation of issuers. The Company’s management also uses non-IFRS measures in order to facilitate operating performance
comparisons from period to period, to prepare annual operating budgets and to determine components of management
compensation.
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The Company’s audited financial statements have been prepared in accordance with IFRS as issued by the International Accounting Standards Board and
accounting policies adopted by the Company in accordance with IFRS.
The Company’s management also uses non-IFRS measures in order to facilitate operating performance comparisons from period to period, to prepare annual
operating budgets and to determine components of management compensation. These measures are not recognized measures under IFRS and do not have a
standardized meaning prescribed by IFRS. They are therefore unlikely to be comparable to similar measures presented by other companies. Rather, these measures
are provided as additional information to complement IFRS measures by providing further understanding of the Company’s results of operations from
management’s perspective. This presentation makes reference to certain non-IFRS measures including:
“System Sales” represents top line sales received from restaurant guests at both corporate and franchise restaurants including take-out and delivery customer
orders. System Sales includes sales from both established restaurants as well as new restaurants. Pro forma System Sales for the acquisition of St-Hubert include
third party sales from the food division which consist of sales to franchise restaurants, grocery, industrial and food service clients net of commercial expenses.
Management believes System Sales provides meaningful information to investors regarding the size of RECIPE’s restaurant network, the total market share of the
Company’s brands and the overall financial performance of its brands and restaurant owner base, which ultimately impacts RECIPE’s consolidated financial
performance.
“Operating EBITDA” is defined as net earnings (loss) before: (i) net interest expense and other financing charges; (ii) income taxes; (iii) depreciation of property,
plant and equipment; (iv) amortization of other assets and deferred gain; (v) impairment of assets, net of reversals; (vi) losses on early buyout / cancellation of
equipment rental contracts; (vii) restructuring and other; (viii) conversion fees; (ix) net (gain) / loss on disposal of property, plant and equipment; (x) stock based
compensation and costs related to its restricted share units; (xi) changes in onerous contract provision;; (xii) expense impact from fair value inventory adjustment
resulting from the St-Hubert purchase relating to inventory sold during the period; (xiii) acquisition related transaction costs; (xiv) change in fair value of noncontrolling interest liability; (xv) change in fair value of Exchangeable Partnership units; (xvi) the Company’s proportionate share of equity accounted investment in
joint ventures; and (xvii) interest income from the Partnership units.
“Operating EBITDA Margin on System Sales” is defined as Operating EBITDA divided by System Sales.
“Pro Forma System Sales” is defined as System Sales adjusted for the full-year contribution of The Keg as if the transactions had occurred on January 1, 2018 (i.e.
beginning of LTM pro forma period).
“Pro Forma Operating EBITDA” is defined as Operating EBITDA adjusted for the full-year contribution of The Keg as if the transactions had occurred on January 1,
2018 (i.e. beginning of LTM pro forma period).
“Pro Forma Operating EBITDA Margin on System Sales” is defined as Pro Forma Operating EBITDA divided by Pro Forma System Sales.
“Adjusted Free Cash Flow” is defined as Operating EBITDA less (i) cash interest paid; (ii) maintenance capex; and (iii) cash taxes paid.
“Free Cash Flow” is defined as Operating EBITDA less (i) cash interest paid; (ii) maintenance capex; (iii) cash taxes paid; (iv) growth capex; (vi) dividends paid; (vi)
shares repurchased under the NCIB; and (vii) proceeds from sale of assets.
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