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Forward Looking Statement Disclaimer


This presentation (and oral statements regarding the subjects of this presentation) includes forward‐
looking statements intended to qualify under the “safe harbor” from liability established by the Private
Securities Litigation Reform Act of 1995. These forward‐looking statements include any statements
reflecting Quanta's expectations, intentions, strategies, assumptions or beliefs about future events or
performance or that do not solely relate to historical or current facts. Forward‐looking statements involve
certain risks, uncertainties and assumptions that are difficult to predict or are beyond Quanta's control,
and actual results may differ materially from those expected or implied as forward‐looking statements.
For additional information concerning some of the risks, uncertainties and assumptions that could affect
our forward‐looking statements, please refer to Quanta’s documents filed with the Securities and
Exchange Commission as well as to the risks, uncertainties and assumptions identified at the end of this
presentation. Management cautions that you should not place undue reliance on Quanta’s forward‐
looking statements, which are current only as of the date of this presentation, and Quanta does not
undertake any obligation to update any forward‐looking statement to reflect events or circumstances after
the date of this presentation or otherwise.
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Key Takeaways
 North America is in the early stages of a multiyear infrastructure
investment cycle, particularly for electric and pipeline infrastructure
 End‐market trends and record backlog provide Quanta with
improved near‐ and long‐term growth opportunities
 Quanta is experiencing momentum across all four of its business
segments
 Quanta is the best positioned specialty infrastructure contractor to
capitalize on these opportunities
 Financial strength and diversity of the company’s service offerings
are the foundation that enables Quanta to execute on its strategy
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Early Stages of Multiyear Cycle
Quantifying the Electric Opportunity
North American Electrical Infrastructure Investment Estimates


260,000 miles of transmission in planning in North America(1)



U.S. annual transmission spending will average $12 ‐ $16 billion between 2011 and
2015(2) vs. average annual spend of $7.8 billion from 2004 to 2009(3)



U.S. annual distribution spending will average approx. $29 billion per year between
2010 and 2030(4) versus average annual spend of approx. $26 billion between 2000
and 2008(3)



Canadian utilities conservatively estimated to spend more than $36 billion in
transmission over the next 20 years; $62 billion on distribution(5)

(1) Platts
(2) WIRES & Brattle Group: “Employment & Economic Benefits of Transmission
Infrastructure Investment in the U.S. & Canada, May, 2011
(3) Edison Electric Institute: Statistical Yearbook 2010

(4) The Brattle Group: “Transforming America’s Power Industry”, Nov. 2008
(5) The Conference Board of Canada: Canada’s Electricity Infrastructure, April 2011
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Early Stages of Multiyear Cycle
Quantifying the Midstream Opportunity
North American Midstream Infrastructure Investment Estimates(1)
($ in billions)

Type of Pipeline

Cost: 2011 – 2020

Cost: 2011 ‐ 2035

Gas Transmission

$46.2

$97.7

Gas Laterals

$14.0

$29.8

Gathering Line

$16.3

$41.7

NGL & Oil Transmission

$31.9

$45.9

Total Estimate

$108.4

$215.1

(1) ICF International: “North American Midstream Infrastructure Through 2035 –
A Secure Energy Future”, June 28, 2011
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Strong End Market Trends & Backlog
Provides Improved Visibility
End Market Trends


Significant investment in electric T&D infrastructure
for the foreseeable future
–
–
–



Reliability
Renewable generation interconnect
New technologies

$7,239

$6,318
$5,649

Little to no infrastructure in place – must be built
Significant need for long‐haul pipelines
Significant need for midstream gathering pipeline

$3,572
$2,471

Telecom in multi‐year investment cycle
–
–
–



($ in millions – at Dec. 31)

Unconventional shale plays in U.S. and Canada;
Canadian oil signs
–
–
–



Strong Backlog

ARRA Broadband Stimulus projects
Rapid growth in wireless data traffic
Fiber to the cell site

As delayed projects have worked through regulatory
and environmental delays, our revenue has
increased significantly
–

$2,870

2009

Our portfolio of numerous projects currently in
construction mitigates the effect of delays on
future projects to our business

2010
12 Mos.
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2011
Total

Positive Business Momentum
Increased Segment Diversity Should Improve Visibility
Natural Gas & Pipeline Segment








Natural Gas and Pipeline Segment
2011 Estimated Revenue by Type of Work

The 2011 long‐haul pipeline market
experienced an extremely difficult
regulatory environment that delayed or
cancelled projects
Had very little pipeline backlog at this
time in 2011
Our move into shale gathering work
provides us with more opportunity and
better visibility
Bidding season for long‐haul pipeline in
2012 is encouraging
Currently have more than $200 million
of pipeline work awarded this year so
far

Other
13%

Distribution
18%

Transmission
69%
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Leadership Position in All End‐Markets
Key Differentiators Support Our Growth Strategies

Key Differentiators

 Safety Record
 Industry Diversity
 Technology

 Scope and Scale
 Financial Strength
 Reputation
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End Market Outlook
Momentum & Visibility Improving in All End Markets

Electric

Gas
Pipeline

Telecom

2009
2010
2011
2012
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Fiber
Licensing

Question & Answer Session

Forward‐Looking Statement Disclaimer
Applies to all of the presentations & comments made today
This presentation (and oral statements regarding the subject matter of this presentation) includes forward‐looking statements reflecting assumptions, expectations,
projections, intentions or beliefs about future events that are intended to qualify for the "safe harbor" from liability established by the Private Securities Litigation Reform
Act of 1995. You can identify these statements by the fact that they do not relate strictly to historical or current facts. They use words such as "anticipate," "estimate,"
"project," "forecast," "may," "will," "should," "could," "expect," "believe," "plan," "intend" and other words of similar meaning. In particular, these include, but are not
limited to, statements relating to the following:
 Projected revenues, earnings per share, other operating or financial results and capital expenditures;
 Expectations regarding our business outlook, growth or opportunities in particular markets;
 The expected value of contracts or intended contracts with customers;
 The scope, services, term and results of any projects awarded or expected to be awarded for services to be provided by Quanta;
 Expectations relating to Quanta’s participation in the TransCanada Keystone XL project, including TransCanada’s ability to obtain required approvals for the project and
the parties’ intentions to enter into definitive documentation regarding the project and the related joint venture;
 Potential opportunities that may be indicated by bidding activity;
 The potential benefit from acquisitions;
 Estimates regarding Quanta’s partial withdrawal liability and factors that may affect the amount of liability in the future;
 Statements relating to the business plans or financial condition of our customers;
 The impact of renewable energy initiatives, including mandated state renewable portfolio standards, the economic stimulus package and other existing or potential
legislative action on future spending by customers and Quanta’s strategies and plans, as well as statements reflecting expectations, intentions, assumptions or beliefs
about future events, and other statements that do not relate strictly to historical or current facts;
These forward‐looking statements are not guarantees of future performance and involve or rely on a number of risks, uncertainties, and assumptions that are difficult to
predict or beyond our control. These forward‐looking statements reflect our beliefs and assumptions based on information available to our management at the time the
statements are made. We caution you that actual outcomes and results may differ materially from what is expressed, implied or forecasted by our forward‐looking
statements and that any or all of our forward‐looking statements may turn out to be wrong. Those statements can be affected by inaccurate assumptions and by known or
unknown risks and uncertainties, including the following:
 Quarterly variations in our operating results, including as a result of weather, site conditions, project schedules, and regulatory and environmental restrictions;
 Adverse economic and financial conditions, including weakness in the capital markets;
 Trends and growth opportunities in relevant markets;
 Delays, reductions in scope or cancellations of anticipated, existing or pending projects, including as a result of weather, regulatory or environmental processes, or our
customers' capital constraints;
 The successful negotiation, execution, performance and completion of anticipated, pending and existing contracts;
 The ability to obtain awards of projects on which we bid;
 The ability to attract skilled labor and retain key personnel and qualified employees;
 Potential shortage of skilled employees;
 Our dependence on fixed price contracts and the potential to incur losses with respect to these contracts;
 Estimates relating to our use of percentage‐of‐completion accounting;
 Our ability to generate internal growth;
 Our ability to effectively compete for new projects and market share;
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Forward‐Looking Statement Disclaimer
Applies to all of the presentations & comments made today
 The potential adverse impact resulting from uncertainty surrounding
acquisitions, including the ability to retain key personnel from the acquired
businesses and the potential increase in risks already existing in our operations;
 The adverse impact of goodwill or other intangible asset impairments;
 The adverse impact of impairments of investments in third parties;
 Our growth outpacing our decentralized management infrastructure;
 Requirements relating to governmental regulation and changes thereto;
 Inability to enforce our intellectual property rights or the obsolescence of such
rights;
 Risks related to the implementation of an information technology solution;
 The impact of our unionized workforce on our operations and on our ability to
complete future acquisitions;
 Potential liabilities relating to occupational health and safety matters;
 Our dependence on suppliers, subcontractors or equipment manufacturers;
 Risks associated with our fiber optic licensing business, including regulatory
changes and the potential inability to realize a return on our capital
investments;
 Beliefs and assumptions about the collectability of receivables;
 The cost of borrowing, availability of credit, fluctuations in the price and trading
volume of our common stock, debt covenant compliance, interest rate
fluctuations and other factors affecting our financing and investment activities;
 The ability to access sufficient funding to finance desired growth and
operations;
 Our ability to obtain performance bonds;
 Potential exposure to environmental liabilities;
 Our ability to continue to meet the requirements of the Sarbanes‐Oxley Act of
2002;
 Rapid technological and structural changes that could reduce the demand for
services;
 The impact of increased healthcare costs arising from healthcare reform
legislation; and
 The other risks and uncertainties as are described elsewhere herein and under
Item 1A. "Risk Factors" in our Annual Report on Form 10‐K for the year ended
December 31, 2011 and as may be detailed from time to time in our other
public filings with the SEC.

 Potential failure of renewable energy initiatives, the economic stimulus package or other
existing or potential legislative actions to result in increased demand for our services;
 Liabilities associated with multiemployer pension plans, including underfunding of
liabilities and termination or withdrawal liabilities;
 The possibility of an increase in the liability associated with Quanta’s partial withdrawal
in the fourth quarter of 2011 from a multiemployer pension plan, including as a result of
successful legal challenges by the pension plan;
 Unexpected costs or liabilities that may arise from lawsuits or indemnity claims asserted
against us;
 Liabilities for claims that are self‐insured or not insured;
 Risks relating to the potential unavailability or cancellation of third party insurance;
 Cancellation provisions within our contracts and the risk that contracts expire and are
not renewed or are replaced on less favorable terms;
 The potential that participation in joint ventures exposes us to liability and/or harm to
our reputation for acts or omissions by our partners;
 The failure of the TransCanada project to proceed or Quanta to be a participant,
including as a result of TransCanada’s inability to obtain all necessary approvals or the
failure of the parties to reach final terms on the contract with TransCanada or on the
joint venture arrangements;
 Our inability or failure to comply with the terms of our contracts, which may result in
unexcused delays, warranty claims, damages or contract terminations;
 The effect of natural gas and oil prices on our operations and growth opportunities;
 The inability of our customers to pay for services;
 The failure to recover on payment claims or customer‐requested change orders;
 The failure of our customers to comply with regulatory requirements applicable to their
projects, including those related to stimulus funds, potentially resulting in project delays
or cancellations;
 Budgetary or other constraints that may reduce or eliminate government funding of
projects, including stimulus projects, which may result in project delays or cancellations;
 Estimates and assumptions in determining our financial results and backlog;
 Our ability to realize our backlog;
 Risks associated with expanding our business in international markets, including
instability of foreign governments, currency fluctuations, and compliance with foreign
laws and the FCPA;
 Our ability to successfully identify, complete, integrate and realize synergies from
acquisitions;

All of our forward‐looking statements, whether written or oral, are expressly
qualified by these cautionary statements and any other cautionary statements
that may accompany such forward‐looking statements or that are otherwise
included in this report. In addition, we do not undertake and expressly disclaim
any obligation to update or revise any forward‐
looking statements to reflect events or circumstances after the
date of this report or otherwise.
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