MEETING MARKET DEMAND WITH HIGH-QUALITY PROPPANT AND
ADVANCED LOGISTICS SOLUTIONS
DUG Permian 2018

Forward Looking Statements
Forward Looking Statements
Some of the information included herein may contain forward-looking statements within the meaning of the federal securities laws.
Forward-looking statements give our current expectations and may contain projections of results of operations or of financial condition,
or forecasts of future events. Words such as “may,” “should,” “assume,” “forecast,” “position,” “predict,” “strategy,” “expect,” “intend,”
“hope,” “plan,” “estimate,” “anticipate,” “could,” “believe,” “project,” “budget,” “potential,” “likely,” or “continue,” and similar expressions
are used to identify forward-looking statements. They can be affected by assumptions used or by known or unknown risks or
uncertainties. Consequently, no expected results of operations or financial condition or other forward-looking statements can be
guaranteed. When considering these forward-looking statements, you should keep in mind the risk factors and other cautionary
statements in Hi-Crush Partners LP’s (“Hi-Crush”) reports filed with the Securities and Exchange Commission (“SEC”), including those
described under Item 1A, “Risk Factors” of Hi-Crush’s Annual Report on Form 10-K for the fiscal year ended December 31, 2017 and
any subsequently filed 10-Q. Actual results may vary materially. You are cautioned not to place undue reliance on any forward-looking
statements. You should also understand that it is not possible to predict or identify all such factors and should not consider the risk
factors in our reports filed with the SEC or the following list to be a complete statement of all potential risks and uncertainties. Factors
that could cause our actual results to differ materially from the results contemplated by such forward-looking statements include: the
volume of frac sand we are able to sell; the price at which we are able to sell frac sand; the outcome of any litigation, claims or
assessments, including unasserted claims; changes in the price and availability of natural gas or electricity; changes in prevailing
economic conditions; and difficulty collecting receivables. All forward-looking statements are expressly qualified in their entirety by the
foregoing cautionary statements. Hi-Crush’s forward-looking statements speak only as of the date made and Hi-Crush undertakes no
obligation to update or revise its forward-looking statements, whether as a result of new information, future events or otherwise.
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Supply Struggling to Meet Pace of Robust Demand Increases
35

Quarterly US Frac Sand Demand

•

We believe that ~25-30MM
tons of in-basin Permian
sand will be available to the
market in 2018

•

Currently, eight plants have
opened in the Permian,
including the first – HiCrush’s Kermit facility

•

Significant delays in
capacity additions persist
due to:

Quarterly Permian Frac Sand Demand
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Demand to be largely satisfied
by Northern White

• Construction delays
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• Access to financing

• Logistics constraints
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• Labor market tightness
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• Lack of experience,
proficiency
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Source: Company filings, internal estimates, Rystad Energy
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Permian Sand Complements Northern White Demand
Significant amount of Northern White supply with delivered cost advantage
still needed to meet demand
Permian Effective
Supply

2017
Permian

2018E

Regional Brown

Regional
Brown
Northern
White

Northern White
(All Mesh)

Permian
(100 Mesh)

Permian supply likely will erode regional sand market share first and to a greater degree over time,
due to regional sand’s higher cost and lower quality relative to Permian sand

Note: Charts not drawn to scale; for illustrative purposes only
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Committed to Meeting Customer Needs

Changing
Industry
Dynamics

MINE.

MOVE.

MANAGE.

Direct
Sourcing

• Operators increasingly look to direct source frac sand
• We increased volumes sold to operator customers to 33% in Q1 2018
from 25% in the prior quarter

Control of
Logistics

• Optionality in point of delivery and point of sale is increasingly crucial
as demand increases
• Hi-Crush controls a network of 12 owned and operated terminals in
the highest demand basins, including Permian and Marcellus/Utica

Last Mile
Needs

• Volumes sold through PropStream increased to 21% in Q1 2018 from
15% in the prior quarter
• We expect continued growth in last mile deployment through 2018
forecasting 20+ crews by year-end
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Providing Value to E&P Customers
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MINE: Permian’s First In-Basin Production Facility
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MINE: Proppant Production Portfolio
Wyeville

Blair

Augusta

Whitehall

Kermit

Capacity

1.85MM TPY

2.86MM TPY

2.86MM TPY

2.86MM TPY

3.00MM TPY

Type

Northern
White

Northern
White

Northern
White

Northern
White

Permian
Pearl

Reserve Life1

40 years

40 years

13 years

27 years

35 years

Takeaway

Union
Pacific

Canadian
National

Union
Pacific

Canadian
National

Direct to
Truck

Location

Wisconsin

Wisconsin

Wisconsin

Wisconsin

West Texas

Site

1)

Reserve life estimates based on reserve reports prepared by JT Boyd, as of December 31, 2017
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MOVE: Getting Proppant to the Wellsite
Logistics Network

Wisconsin

Bakken

• Owned and operated
logistics network

Augusta
Blair
Whitehall

Marcellus /
Utica

Wyeville

• Allows for increased
third-party sand
transactions

DJ Basin

Rail-served Sand Facility
Kermit facility

Mine-to-Well Sand Facility
Permian

• Provides flexibility to
address changing
demand dynamics

SCOOP /
STACK

Existing Terminal (HCLP owned)
Existing Terminal (Third party)
Haynesville

Eagle
Ford

• Priority ensures quality
customer service via
fast turn times
• Unit train capabilities at
majority of
origin/destination
pairings

Note: Map does not reflect all third-party terminals used by Hi-Crush to deliver sand to customers.
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MOVE: Permian Footprint Enhances Surety of Supply

• Strategically positioned to
serve the Midland and
Delaware Basins
• ~80% of activity in the region
within 50-mile radius of a HiCrush facility1

• Facilities and PropStream
service minimize trucking
distances, reduce logistics
costs

Delaware Basin counties

50-mile radius of Pecos terminal

Midland Basin counties

50-mile radius of Kermit facility
50-mile radius of Odessa terminal

Proppant consumption heat map

50-mile radius of Big Spring terminal

1)

• Partnership with national
trucking company for last mile
mitigates trucking bottlenecks

Estimate based on NavPort 2017/2018 YTD reported proppant volumes as of 2/13/18
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MANAGE: Integrated Proppant Logistics Service
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MANAGE: Safe, Efficient, Effective
PropStream™ is a unique last mile proppant logistics solution
that reduces costs and environmental impact by simplifying the
proppant delivery process through a fully flexible service

Safe
• PropStream has to-date scored a perfect 100% on five separate
on-site safety audits conducted by a major E&P customer in the
Permian Basin
• Reduces operator’s respirable silica exposures by more than
96% vs. pneumatic alternative and complies with June 2018
OSHA standards

Efficient
• Greater operating efficiency reduces non-productive time and
demurrage costs, improves truck cycle times and enhances
inventory management

Effective
• Superior accuracy and reliability through highly precise sand
delivery and greater than 99% uptime efficiency
• Gravity fed loading/unloading accelerates load times and
provides more consistent fills
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Questions?

